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YOUR BRAIN IS PLAYING TRICKS
ON YOU
HOW THE BRAIN SHAPES OPINIONS AND PERCEPTIONS

Why are we often convinced that we're right even when we're wrong?
Why are we jealous, or paranoid, even when we have absolutely no
reason to be? Why is it so easy for fake news to spread around the
globe and fool us?

Yo U R It's because we don't see the world as it is, rather we reconstruct
it in our mind. Reality is way too complex and multiple to be

apprehended by our capacities of attention, which are quite limited,

B R A I N as well as our brain abilities. That is why our perception of the world

is subjective and various elements influence the way we acquire

I S knowledge and form opinions. Our brain is recreating the world in
its own way — most of the time for our own good: how hard would it

P Y I N be if, before making a choice, we had to know about all the options
L A G available in a given situation? It would take us forever to choose
an item of clothing in a store, or a meal in a restaurant! Luckily, our

T R I C Ks brain can estimate: even if it makes us imperfect and subject to

illusion, delusion and error, it allows us to reconstruct the world as

o N Yo U we know it, and live in it.

However, these very useful mechanisms can sometimes mislead
us and have a rather negative impact on our actions, beliefs and
ALBERT MOUKHEIBER opinions: when our brain behaves that way, we say it is biased.
Albert Moukheiber gives us tips and tricks to fight against these
cognitive biases — the first one being not to trust ourselves too much
and to always doubt our thinking processes, especially in this era
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acquiring knowledge or forming opinions.
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